Why You Shouldn’t
Wait for a Market
Drop to Employ a
Financial Professional




Introduction

In an unpredictable economic landscape,
waiting for a market downturn to take
action can lead to missed opportunities
and increased financial risk. This white
paper aims to address the pitfalls of
market timing and highlight the
advantages of working with a financial
professional before market conditions
become turbulent. By adopting a
proactive approach to financial planning,
investors can better prepare for market
fluctuations, align their strategies with
long-term goals, and help avoid
reactionary decision-making

under pressure.




The Dangers of Reactive vs.
Proactive Financial Planning

A common misconception among investors is the idea that the
best time to seek financial guidance is after a market drop. The
belief that "waiting for the right moment" can save or even make
money has led many to delay engaging with a financial professional
until after significant losses or downturns have already occurred.
This reactive approach, however, can prove detrimental to both
long-term financial growth and short-term stability.

Reactive financial planning—acting Iin response to market
conditions rather than preparing for them in advance—often places
investors at a disadvantage. When decisions are driven by short-
term market fluctuations, they're more likely to be made in haste,
under stress, and without a cohesive strategy in mind. This can lead
to increased volatility in a portfolio, poor investment decisions, and
missed opportunities.

In contrast, proactive financial planning emphasizes preparation
and resilience, establishing a strategy that can adapt to changing
market conditions without compromising long-term objectives.
This approach reduces the need for rash, emotionally driven
decisions, helping investors stay on course even during turbulent
times.



Overview of the Benefits of
Engaging a Financial
Professional Early

Tailored
Strategy
Development

Build a strategy aligned with specific goals, risk
tolerance, and time horizon.

Tax-Efficient Implement strategies that maximize tax benefits

Planning over the long term.

Resilience ek an o
Against Market Establis gn investment approach that accounts
- for potential market ups and downs.
Volatility

Access to
Expertise
and Insight

Benefit from a financial professional's knowledge,

helping to navigate complex financial decisions.

Comprehensive Go beyond investments to include retirement
Financial planning, tax considerations, estate planning, and
Guidance risk management for a holistic financial approach.
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Historical Examples
of Market Drops
and Recoveries

S&P 500 Index: 2005-2024
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Source: https://www.macrotrends.net/2324/sp-500-historical-chart-data

History has shown that market drops, though often sudden
and severe, are frequently followed by strong recoveries.
During the 2008 financial crisis and Great Recession, for
example, the S&P 500 fell a staggering 56.8% from October
2007 to March 2009. Yet, following this low point, the S&P
entered a remarkable recovery and continued on a 10-year bull
run from 2009 to 2019, climbing 330%.




Historical Examples
of Market Drops
and Recoveries
(Continued)

Similarly, the COVID-19 pandemic in 2020 caused the S&P 500
to drop over 15%, triggering a recession and widespread
uncertainty. However, the market rebounded during the latter
half of 2020, hitting multiple all-time highs in 2021. Despite
another steep decline of more than 1,500 points in 2022, the
S&P regained ground, showing resilience with a rebound in
October 2023. These examples illustrate that while market
downturns are challenging, they have historically been
followed by periods of recovery and growth.

These examples underscore the dangers of attempting to
predict market movements accurately. Investors who pulled
out at the bottom and waited for a clear "recovery" often
missed out on substantial gains. The unpredictable timing of
market recoveries makes it challenging to re-enter the market
without losing growth opportunities.




Risks of Market Timing and
Benefits of Proactive
Financial Planning

Many investors are tempted by the idea of "timing the market"—
waiting for the perfect moment to invest or withdraw. However,
even seasoned professionals struggle to consistently predict
optimal entry and exit points. Attempting to time the market can
result in missed opportunities, increased stress, and potentially
costly mistakes. By contrast, a proactive financial plan, established
early with the guidance of a financial professional, enables investors
to create a resilient strategy that can weather market volatility.

MARKET TIMING IS RISKY AND OFTEN
COUNTERPRODUCTIVE

Trying to predict market movements rarely works as
intended and may lead to missed growth and
unnecessary losses.

PROACTIVE PLANNING BUILDS RESILIENCE

A well-crafted financial strategy can help investors
stay on track toward their goals, regardless of
market fluctuations.

EARLY ENGAGEMENT WITH A FINANCIAL
PROFESSIONAL OFFERS VALUABLE ADVANTAGES

Strategic guidance optimizes growth potential, tax
efficiency, and goal alignment, minimizing the pressure
to time the market and maximizing long-term benefits.
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The Psychological Impact
of Waiting for the
"Right Moment"

Beyond the financial risks, market
timing can have a powerful
psychological impact. The pressure
of waiting for an ideal entry point
often causes investors to delay
taking action altogether, as fear of
loss overshadows rational decision-
making. This hesitation can lead to
a cycle of indecision, where
investors constantly wait for “one
more sign” before committing. As a
result, many miss the initial
recovery period when returns are
typically highest, weakening their
overall financial outcomes.

Moreover, emotional responses to
market volatility can fuel poor
decisions. When investors see the
market drop, the fear of further
losses can cause them to exit
prematurely, locking in losses and
leaving them unprepared for the
inevitable recovery. By waiting for
the elusive "right moment,"
investors place themselves at the
mercy of market fluctuations and
are more likely to make decisions
based on emotion rather than
sound financial principles.
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The Benefits of

Early Financial
Professional Engagement

Early engagement with a financial professional equips investors
to manage risks, prepare for the unexpected, and stay aligned
with their goals. Beyond investment advice, this relationship
offers comprehensive planning, strategic development, and
valuable emotional support. Key benefits include:

Comprehensive Financial Planning
Financial professionals take a holistic view, assessing assets,
liabilities, tax situations, and life goals to create a balanced
strategy. This integrated plan helps clients navigate market
changes with confidence.

Long-Term Strategy Development
Early engagement allows for personalized, long-term strategies
based on goals and risk tolerance, reducing reactionary decisions
and fostering commitment through market ups and downs.

Protective Risk Management
A professional can identify vulnerabilities and recommend
strategies like diversification, asset allocation adjustments,
and insurance to protect against unforeseen events
and market volatility.

Emotional Discipline
Professionals provide objective guidance and reassurance,
helping clients avoid impulsive actions during market swings
and maintain focus on long-term objectives.
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Misconceptions About
Financial Planning

MYTH #1: Financial Professionals Are Only for the Wealthy

Reality: Financial advice provides value at every income level and stage of life.
Financial professionals offer guidance on budgeting, debt management,
retirement planning, and tax strategies—areas that are crucial for people at all
income levels. By working with an advisor early, even those with modest
portfolios can build a solid financial foundation, create a path for growth, and
establish good financial habits.

MYTH #2: You Can’t Beat the Market

Reality: Financial professionals don't aim to “beat the market” but to build a
sustainable, personalized strategy.
The notion of “beating the market” is rooted in the desire to outperform average
returns. While it's true that predicting market movements consistently is difficult,

financial professionals don't necessarily aim to “beat the market” in a
conventional sense. Instead, they focus on developing a comprehensive,
personalized strategy designed to grow wealth steadily over time. This approach
includes understanding risk tolerance, diversifying investments, managing tax
implications, and balancing long-term goals with short-term needs.

MYTH #3: Market Drops Are Predictable

Reality: Market timing is nearly impossible, making steady,
consistent planning essential.

The belief that market drops are predictable is a common misconception, with
many investors thinking they can spot signs of an impending downturn and
adjust their investments accordingly. However, history shows that even
seasoned professionals struggle to time the market accurately, as economic
shifts, political events, and unexpected crises can unpredictably impact
markets. Waiting for a drop or the "right time" to invest often leads to missed
opportunities and costly mistakes. Instead, a disciplined, consistent investment
approach, guided by a financial professional, helps investors weather
downturns, benefit from recoveries, and harness the power of compounding.
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The Cost of Inaction

Financial Costs of Delaying Guidance

« Missed Growth Opportunities: Delaying professional advice often
leads to missed investment gains and reduced returns, especially
during critical recovery periods in the market.

« Limited Tax Efficiency: Without guidance, individuals may miss tax-
saving strategies, overpay in taxes, and lose the chance to maximize
retirement contributions, eroding potential wealth.

« Inflation Impact: Delaying planning increases vulnerability to
inflation, which can erode purchasing power over time.

Emotional Costs of Inaction
» Increased Stress and Uncertainty: Without a clear plan, financial
decisions can lead to stress and frustration, with individuals more
likely to panic-sell or hesitate during market fluctuations.
« Loss of Peace of Mind: Working with a financial professional
provides reassurance, offering a sense of confidence in one's
financial journey.

Lost Opportunities and Compounded Losses
« Missed Compounding Benefits: Delaying investments means
forfeiting the power of compounding, which grows wealth over
time. Late savers must contribute more to reach similar retirement
goals.
« Gaps in Estate and Risk Planning: Delays in planning can result in
overlooked estate, risk management, and retirement preparedness

opportunities, leading to rushed decisions and potential wealth loss.
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How to Choose the
Right Financial Professional

QUALIFICATIONS & EXPERIENCE

Seek a professional with the right qualifications
and a background in areas that match your
unigue needs, such as retirement planning, tax
strategies, or estate planning. An advisor with
substantial experience can provide insight gained
from guiding clients through both favorable and
challenging markets.

COMPATIBILITY AND TRUST

A good advisor-client relationship is essential, built
on mutual respect and open communication.
Choose someone who listens to your goals,
understands your values, and makes complex
topics clear. Trustworthy advisors are transparent
about their approach and make it a priority to
keep you updated along the way.

TRANSPARENT FEE STRUCTURE

Be clear on how your advisor is compensated,
whether fee-only, fee-based, or commission-based.
Discuss their fee structure in advance, including
any additional costs, so you feel comfortable and
can assess the value of their services.

Focusing on these factors can help you find a financial professional who
supports your goals and offers a balanced, informed approach to
managing your financial future.
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Why NOW is the Time to Hire
a Financial Professional

In today’s rapidly changing
economic landscape, navigating
financial decisions alone has
become more challenging. A

financial professional brings clarity,
strategy, and confidence to help
individuals and families focus on
what matters most.

« Market Volatility and Economic Shifts: With unpredictable market
changes and global uncertainties, managing investments requires
both knowledge and a proactive approach. A financial professional
can help mitigate risks, identify opportunities, and stay focused on
long-term goals.

« Complex and Evolving Tax Laws: New tax laws and potential reforms
impact income, retirement savings, and estate planning. A financial
professional stays current with these changes and can optimize tax
strategies, reducing the burden of navigating tax complexities alone.

» Increasingly Complex Financial Lives: Career changes, family
dynamics, and major milestones add layers to financial planning. A
professional offers a holistic view, integrating income, retirement, and
legacy planning into a cohesive, strategic plan.

e Future-Focused Approach: Delaying financial planning can mean
missed growth and tax benefits. Engaging a financial professional
now helps leverage current opportunities and prepares you for
whatever lies ahead.
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Take Control of Your
Financial Future Today

In an unpredictable economic
environment, waiting for the “right time”
to engage a financial professional can lead
to missed opportunities and increased risk.
Market timing is challenging and often
counterproductive, leading to reactionary
decisions that can impact long-term
growth. By engaging a financial
professional early, you gain access to
comprehensive planning, tailored
strategies, risk management, and
emotional guidance that help you
navigate market fluctuations.

The cost of inaction is real, affecting both
your financial stability and peace of mind.
Early engagement allows you to maximize
growth opportunities, make informed
decisions, and protect your wealth over
time. Don't wait for the next market shift
to take control of your financial journey.

Now is the time to act.
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Take the Next Step to
Invest In Your Future -
Contact Us Today

@ = ®

libertygroupllc.com retire@libertygrouplic.com (510) 658-1880




' LIBERTY
GROUP

Liberty Group, Holdings, Inc. operates the following range of businesses through controlled entities, collectively
Hollander & Hollander, PC ("H&H"), Liberty Alternative Asset Management,

referred to as Liberty Group (or "LG"):
LLC ("LAAM"), Liberty Real Estate Management Company, LLC ("LREM"), Liberty Tax Planners, LLC ("LTP"), Liberty

Wealth Management, LLC ("LWM"), DBA Liberty Group, and Lifetime Planning Marketing, Inc. ("LPM"), CA #
OF17020. Persons engaging the services of one affiliated LG company should be aware that each company is
operated separately. Engaging the services of one entity does not entitle any client to the rights and protections of
another, some of whom are regulated entities subject to different governing regimes. Clients should be aware that
services provided by one regulated entity will only be provided concerning that entity, not for another. Further, the
protections afforded when doing business with one affiliated entity may not necessarily exist with another.

Investment advisory services are offered throughLiberty Wealth Management, LLC,DBA Liberty Group, an SEC-
registered investment adviser. Persons engaging the services of one affiliated LG company should be aware thatB
each company is operated separately. Engaging the services of one entity does not entitle any client to the rightsB

and protections, some of whom are regulated entities subject to different governing regimes. Clients should beB
aware that services provided by one regulated entity will only be provided concerning that entity - the protectionsB

afforded when doing business with one affiliated entity may not necessarily exist with another.The opinionsB
expressed and material provided are general information and should not be considered a solicitation forB
purchasing or selling any security.Nothing presented is intended to provide specific legal or tax advice. FinancialB
and planning decisions must be based on your specific due diligence, investment objectives, economic, riskB
tolerance, and individual financial and personal circumstances.Past performance is no indication of future results,B
and investing involves risk, including the possible loss of principal.No investment strategy can guarantee a profitB
or protect against loss in periods of declining value. Before investing, you should consult with a qualifiedB
professional - a competent financial, legal, or tax advisor, or another, to aid in due diligence as proper for yourB
situation to determine the suitability of the risk and tax consequences associated with any investment.ForB
additional information on LG, its related companies, or LWM and any of its affiliated persons who are registered orB
required to be registered as Adviser Representatives of the firm, please visitwww.adviserinfo.sec.govor contact usB
directly at 411 30thStreet, 2ndFloor, Oakland, CA 94609, T: 510-658-1880, F: 510-658-1886.www.libertygroupllc.com.
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